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CAI Trade Show Success
It’s up to you!
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Did you 
know?

76% of visitors set an 

agenda before coming to a 

show.

 53% of visitors have 

buying plans

 84% have buying 

influence

Make contact before the show. It gives you the opportunity to 

be heard above the “noise of the show” and gets you on the 

“must see” list.
SANFORD COHEN - PRESIDENT/CEO - DESIGN MARKETING GROUP, INC.

Pre-Show 
Marketing
Drive Clients to Your Booth 

BEFORE the Show.

Send Email or Direct Mail

 Pre-Show letter or fax

 Put Show info on your 

website
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30

Have you ever w
ish

ed you 

had more tim
e for diagnosis 

and tre
atment planning?  

Learn how to achieve this, by participating in a free webinar, which will in
troduce you to 

Cone Beam Technology in general with comparisons of all current available CBCT units.

Cone Beams – A new dimension of dentistry

PreXion 3-D Dental Scanners are addressing the rapid shift in
 

dentistry
 from analog-based 2-D film radiography to digital 2-D 

and 3-D volumetric rendering. With PreXion’s fast re
ndering a full 

3 dimensional dataset can be manipulated in every operatory in 

the dental office within real tim
e.

From the specialist t
o the general dentist, 

cone beam computed 

tomography is fa
st becoming the choice for both diagnosis a

nd 

treatment planning. In many instances, CBCT soon will become 

the standard of care.

During the webinar we will in
troduce attendees to Cone Beam 

Technology in general with comparisons of all current available 

CBCT units. W
e will sh

ow a life scan from scanning to processing 

until im
ages are available to work with. The objective is to

 learn 

to use PreXion 3D for general dentistry
, Endodontics, Im

plantol-

ogy, O
ral Surgery, O

ral-Maxillofacial-Surgery and Periodontics and 

show the ease of use of this unit.

The tremendous speed of processing and real tim
e visualization 

of PreXion 3D Scanners give the doctor more time for diagnosis 

and treatment planning.

PRESENTER:

Dr. Daniel McEowen is a founding member of the WCLI (W
orld 

Clinical Laser Institu
te) and has been active in FDA approval of 

oral surgery techniques using erbium lasers. D
r. M

cEowen has 

been involved in Cone Beam technology for more than five years 

and owns 3-D Imaging Center in Maryland. He lectures through-

out the United States on the incorporation of Cone Beam in the 

general dentist o
ffice. Dr. M

cEowen is in
 active practice in Hag-

erstown, Md., in a multidiscipline practice where he incorporates 

many new technologies into his practice.

DETAILS:

Requirements: A
s an attendee, you require nothing more than a 

computer with audio, high-speed Internet connection and Adobe 

Flash player, which is already installed in 99% of computers. You 

will re
ceive a user name and pass code upon registra

tion.Date: October 21, 2008

Time: 7:00 pm EST (one hour presentation 

followed by a 1/2 hour real-tim
e Q&A with 

the online audience)

Fee: FREE, attendance is li
mited to 100 

participants, so
 register quickly to secure 

your spot!

Registra
tion: To register, please email 

j.wehkamp@dtamerica.com with your name, 

address and email contact. You will re
ceive a 

confirmation with further instructions.
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Before you 
go

Fill out forms 

completely

Send forms in by the 

discount deadlines.
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Before you 
go

Make sure crates or cases are 

packed carefully.

 Make sure crates and cases are 

labeled properly (don’t forget the 

booth number.)

 Remove old PRO #’s or old labels 

to minimize the possibility of the 

shipper losing your booth.
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Attention to 
detail counts

Hang Products at Eye 

Level

 Offer promotional items 

from your booth

Make sure your booth is 

clean and presentable

 Have prices clearly 

marked (if applicable)
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Attract a 
Crowd

Use an Interactive Display

 A Contest

 Scheduled Demonstration

 Schedule a News Conference
It doesn’t have to 

be fancy, just get 

people to crowd 

around your 

booth rather than 

others. If you get 

them in, you’ve 

got them!
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Attract a Crowd at 

the CAI Show
Major Sponsorships Available!
8 Vendors will have their logo on all 

promotional material.

Plus, their booth with be highlighted 

and attendees MUST visit all the 

major sponsor booths to get their visit 

“validated” in order to qualify for a 

prize drawing.
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Attract a Crowd at 

the CAI Show
Two Types of Prize Giveaways

 Booth Prizes - Announcements 

available with CAI Membership

Door Prizes - Provided to CAI to 

award at the end of the show.
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Attract a Crowd at 

the CAI Show
Mystery Booth Contest

For $25.00, an exhibitor will be 

designated as a “Mystery Booth.” 
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Attract a Crowd at 

the CAI Show
Attend the Mandatory Exhibitor 

Meeting

There you will get all of the vital 

information you will need for the 

show.
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Build the 
Impression 
of Demand

Customers will have a higher interest 

in your products if they think they’re 

in high demand. Place a strategic 

sold sign on one or two items in your 

booth.
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Have promotional items that you can 

use as giveaways at your booth.

Gimme Some 
Free Stuff!
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Use a Prize or

Contest
A great way to collect 

contact info from booth 

visitors!
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Easy to get

Information
Use signs to give 

information about prices, 

minimum orders, shipping 

costs, etc. 

 Saves visitors from 

having to wait and ask when 

you are busy with other 

customers.
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De
nta

l

Diagnostic Digital 

Sol
utio

ns

With the capability to create an 

unlimited variety of 3D images of the 

patients anatomy from a single, low-dose scan, 

the specialist t
ruly has the power to 

see things differently!

PreXion 3D Imaging Center 

is proud to offer th
e worlds 

most d
etailed 3D Cone beam 

scanning technology 

designed specifically for th
e 

maxillofacial region.

Have plenty of 

promotional
material

Good supply of color flyers 

and brochures.

 This will help visitors find 

information about your 

business after the show.

 Have a press kit prepared for 

the trade media.
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Be ready to do 

business
Have a good supply of 

whatever you need to 

conduct sales and keep 

track of people’s orders.
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Have someone 
in your booth 
at all times

Greet Browsers

 Engage in conversation

 Answer questions
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Actively engage 

booth visitors

Friendly Body Language

 Be active in the booth

 Chat with visitors

 Always look personally           

neat and clean

 Consider unified attire
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Follow up 
Promptly
Send out email, regular 

mail, or phone calls to the 

leads you made at the show.
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Trade Show Success
It’s up to you!
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Thank you and Good 

Luck at the CAI 

Show!
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